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Payday Loans in Missouri, 2003-2011
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The FDIC’s report on the nation’s unbanked and under banked households exposed that African Americans in
St. Louis are 4.4 times more likely to be unbanked than in the rest of the country. Nationally 60 million
adults do not have a financial provider or rely on alternative financial providers. The cost of credit is higher in
poor communities, which further exacerbates the gap between wealthy and poor. Developing a better
understanding of the causal factors underlying household economic security is crucial to effectively help low
income and minority populations achieve long-term economic security.
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Alternative Financing Trap
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Source: Christian Weller, Review of Social Economy, Vol LXVII, No.1, March 2010
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* The cost of credit accumulates, making it difficult

The Use of Financial Products and Services in Low Income

Unbanked / Underbanked Households in St. Louis MSA

Federal Depos nal Survey of Unbanked and Underbanked Households.
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